evolution

PROVEN VALUE

For more than a decade, Evolution has been supplying manufacturing
companies of all sizes with software applications to run their businesses more
competitively. Today, evolution is a highly successful global business and
recognised as one of the major suppliers of enterprise application software and
B2B solutions.

Evolution is an organisation committed to ensuring that textile and fashion
businesses can respond effectively to changes in the market place. Being focused
on the textile and fashion sectors, we understand the current issues within the
industry and in particular are able to assist companies to shape and transform
their business. Evolution are able to provide a wide range of services from
strategic to operational. We are unique in being able to offer a high degree of
information technology expertise combined with more broadly based business
transformation skills - a combination that makes us the only ‘one-stop-shop’ for
all your business services requirements.

Evologics B.V.

Stationspark 550,

3364 DA Sliedrecht, Netherlands

Tel: +31 (0) 184 49 66 66

Fax: +31 (0) 184 49 77 77

e-mail: evolution@evologics.nl Website: www.fs-evolution.nl

UK Address evolution

Glenfield Park Site 2, Blakewater Road,

Blackburn, Lancashire, BB1 5QH

Tel: +44 (0) 1254 724 400

Fax: +44 (0) 1254 724 404

e-mail: uksales@evolution-pv.com Website: www.evolution-pv.com
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evolution.fuel is...

e-enabled

evolution.fuel is a new
generation of system that is
Internet ready providing e-
business application
integration and giving
connectivity between the
business’s core operational
systems and the web based
business processes that link
the elements and players
within your operation. e-
business technology is at the
heart of evolution.fuel.

Scalable

evolution.fuel is the ultimate
management tool for fuel
and lubricant blenders and
distributors. Its scalability
makes it the only product
capable of supporting
companies, which vary from
the growing and emerging
operation to the large multi-
national corporation.

Guaranteed Implementation

evolution.fuel is delivered pre-
configured following a short
analysis exercise. We determine
the most appropriate system
configuration with you and
deliver it with draft procedures.
The system is normally
implemented and working in your
business within 3-4 months.

Business Processes
Revolutionised

evolution.fuel is revolutionising
traditional business practices by
simplifying and compressing your
business processes, giving you
the benefits of lower costs and a
more responsive business. It is
so flexible that it can be adapted
to suit your business processes -
a welcome change from having
to adapt your business processes
to suit the system.

Fuel & Lubricant Functionality

evolution.fuel contains specific
functionality for the fuel and lubricant
business whether you are a
manufacturer, distributor or both. It is
complimentary to the standard
logistics and financial functions of the
evolution product.

Stock and Replenishment

Stock control, transport and
replenishment of fuel stations
Creating a replenishment
suggestion plan

Load Management

Delivery control

Links with automatic fuel
registration systems

Truck movements and transactions
Reconciliation of bulk
replenishment

Dual unit of measure for
temperature and quantity

LPG usage based on propane /
butane bookings.

Health and Safety Regulations
Reconciliation of stock differences
Multiple Units of Measure (i.e. kg,
litre, vessel, etc.)

Company Functions

Cost price management / margin
and result settlement

Modules for service & maintenance
Management information

Sales Functions

Credit cards (fleet and
personal) supported (Fuelpos)
Different prices, discounts and
payment rules depending on
customer, customer group and
card type.

Link with POS systems for shop
sales

Relationship management with
Contact Management,
Complaint settlement, etc.
Automatic forecasting
Behaviour patterns in credit
card use

Credit card blocking

Financial

Accounts receivable, payable and
General ledger

Supplier invoice clearance

Period invoicing with settlement
discounts

Cost/lot price management
Pricing based on Platt’s related to
$ exchange rate

Generation of Intrastat data
Customs and Excise administration
Credit control

Quality

Quality check/approval procedures
Product Data Safety sheets
Lot traceability

... the perfect blend



